Dear [Manager's Name],
I’ve recently been made aware of an event taking place this December for the pet industries inner circle. This event is focused on facilitating deal making, unlocking brand growth and connecting industry decision makers to shape the future of the pet industry. 
The audience of around 500 is 70% c-suite executives and includes senior decision makers from retail (Walmart, Petland, Tractor Supply Co), multinational strategics (Mars, Nestle, IPH), pet focused investment firms (Cavu Consumer Partners, Plug&Play, Rhea Capital) and veterinary hospitals (VCA, Modern Animal, Banfield). 
I believe it would be beneficial for myself [and X from our team] to attend to help advance our work on [insert x strategic initiative/goal]. We’d benefit from: 
· Hard-Hitting Data Backed Projections - Panels and keynotes informed by real numbers, exclusive data and rigorous analysis giving you confidence in where the industry is actually headed.
· Concrete Strategies to Drive Revenue - Whether you’re DTC, retail, or B2B—learn proven tactics from those who paved the way to sharpen positioning, boost conversion, and grow lifetime value.
· More Shelf Space Opportunities than Ever Before - Meet with the decision-makers from leading retailers actively scouting new products and partners attending in higher numbers than ever before.

· Access to Top US Veterinary Chains- Hear directly from veterinary innovation leaders—get real product feedback, explore unmet tech needs and hear directly from the source the priorities of those leading the future of care.
As well as be able to take up to twenty official 1-2-1 meetings which we can pre-schedule with access to the delegate list 3 weeks ahead of the summit. 
The event is the Pet Connect summit taking place December 2-4, in person at the Fairmont Century Plaza in Beverly Hils. I’ve linked the event website here for more information and access to the agenda. 
Let me know when is convenient to discuss this opportunity further. 
Kind regards, 
[Insert Name]

